SATURDAY, JULY 27, 2024

10 COMPANIES FINANCIAL EXPRESS

STOCK SURGES 8% ON BETTER OUTLOOK

Mphasis Q1 revenue flat;
deal pipeline strong

FE BUREAU
Bengalury, July 26

MPHASIS, AMID-TIER IT solu-
tions provider, reported nearly
flat sequential revenue growth
in the quarter ended June but
managed to expand its bottom
line by nearly 3%. Shares of
Mphasis surged over 8% intra-
day to a 52-week high of
33,077.95 as the market
reacted positively to the man-
agement’supbeat commentary.

The company’s revenue
from operations rose 0.2%
quarter-on-quarter  (q-o-q),
reaching ¥3,422 crore.In con-
stant currency terms, Mphasis
reported a 0.1% sequential
growthanda 3.1%year-on-year
(y-0-y) increase in revenue,
according to a company press
release. Net profit came in at
3404 crore.

“We are observing a consis-
tentrise in client demand. Cou-
pled with our strong deal
pipeline,we are cautiously opti-
mistic about continued
improvement in our core mar-
kets,’said chief executive officer
and managing director Nitin
Rakesh in the release.

Cipla net profit rises
17.77% to ¥1,175 cr

CIPLAREPORTED A 17.77%rise in

profit at ¥1,175.46 crore in the first
quarter ended June 30. It had posted a
consolidated profit of ¥998.07 crore in
the first quarter of the last fiscal.
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MW Operating margin
for Mphasis
improved by

10 bps sequentially

NITIN RAKESH,
CEO & MD, MPHASIS
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COUPLED WITH OUR
STRONG DEAL PIPELINE, WE
ARE CAUTIOUSLY

Mphasis secured new total
contract value (TCV) wins
amounting to $319 million, up
from $177 million TCV
recorded in the March quarter.
Notably,84% of these newTCVs
were for new-generation ser-
vices.

“As Al-enabled platforms
gaintractionandareintegrated
intoalldeal typesand solutions,
we are experiencing strong
growth momentum in AI-pow-
ered deals, leveraging our'Sav-

ings led Transformation'
theme,”Rakesh added.

Meanwhile, the operating
margin for Mphasis improved
by 10 basis points (bps) sequen-
tially,settlingat 15%intheJune
quarter. The management
remains optimisticabout meet-
ingitsFY25 margin guidance of
14.6-16%.

In terms of verticals, the
banking and financial services
sectorsawa 1.1%y-o0-y growth,
reaching 1,630 crore.Thetech-

nology,media,and telecom seg-
ment experienced an 11%
growth, totalling ¥5,490 crore.

The company’s headcount
decreased by 1,019 employees,
bringing the total to 31,645 for
the April-June period. However,
the utilisation rate increased by
one percentage point, reaching
76% in Q1 from the previous
quarter’s 75%.

Earnings per share (EPS) for
Mphasis rose by 1.8% year-on-
year,amounting toX21.4.
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profit of ¥38.92 crore

DIGITALANALYTICS CONSULTING and

solutions provider

PTI |

Analytics recorded a net profit of
238.92 crore for the April-June quarter,
the company said.

PowerGrid profit up
3.52% in June quarter

POWER GRID CORPORATION of India
on Friday posted a 3.52% rise in its
consolidated net profit to 23,723.92
crore for the June quarter, mainly on
account of higher income.

reports Q1
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CIN: L46102DL19BSPLCA26661

150-200 laid off at
WayCool Foods

Pratection fund (IEFF}.

are nol ransfeqed 1o IEPE

prescribed by the Company has 1o be sanl

above

Date: 26.07.2024
Place: Hoide

Registered Cffice: H Mo, 37, Hargovind Enclave, Vikas Marg, Deihd -110052
Corporate Office: 8-127, Secior 136, Moida Gautam Buddha Magar Utlar Pradesh- 201305
Tel.: 81-11-24457 164 Email: complianca@sgmart.coin Website: www.sgmartcr.in

Motice to Shareholders for Transfer of Equity shares of the Company to Investor Education

& Protection Fund (IEPF)

Mohce pursuant to the provisions of Section 124(6) of the Companies Aci, 2013 read with Invesior Educalion and
Frotecton Fund Authority (Accouning, Audit, Transfer and Fefund] Rules, 2018 {he Rules'] as amended

Abawe rules, inder aig, provide Equély shares of those members who have not encashed or claimed dividand for 7

(sgwen) conssoubive gaars of marg, are liable fo be transferred to the damal accound of Investor Education and

The Comgpany has uplosded on s websile www sgmart.coin full details of such shareholders and shares due far
transfer to IEPF's Demat Account Sharehoiders are requested o refer o the website 1o verify the detaiis of
unclaimed diwidends and shares lable ba be fransferred ta IEPF's Demat Account and elaim their unclaimed dividend
expedlously, In compliance with the sad rukes, the Company has alsg sent Individual leflers b0 the congermed
Sharehalders a1 their reqistered address and threogh e-madl whose e-mal address registered wilh the 'E':]I"I'Inﬁl'lp"
Regsbear and Transler Agend, Tar Laking appeopnatg acton, &5 Moressed
The Sharaholders may take note thad the unclaimed dividends and sharas transferred to IEPF's Demat Accounl
including alf banefits acoruing on swch shares, if any, can be claimad back by concerned Sharehalder from IERPF
duthanty by making an apphcation in Form IEPF-5 &= prascribed under the Rules.
Sharehalders are requested to claim the dividend declared Tor the nanclal year 2016-17 and opwards belprethe
same |3 transferred 1o the IEPF 2o as to reach the Company on o before October 27, 2024

#s per SEBI Circular dated Navemnber 3, 2021, December 14, 2021, March 16, 2023 November 17, 2023, Decambar
27, 1023, and June 10, 2024 gutstanding dividend paymants will be transferred onfy threugh alactronic mode ta
the shareholders holding shares in physical form, only if the Folio i KYC compliant and Moméination delads ana
regisbared. Therafore, sharehalders holding physicel shares are requested fo foreard the reguesite documents ta
the Reglstrar and Share Transfer Agent of the Company Le, MCS Share Tranafer Agent Limited, 83, Mealam
Apariment, Sampat Rao Solony Wadadara - 390007, or write an email &t helpdeskbarada@mesragistrars.caom |
compliance@sgmart ¢e.in on or before October 27, 2024 for claiming such wnpald dividend(s] so that the shares

1. Forms 15R-1. and [SR-2 {wifh otigenal cancelad chaque bearing tha name of the sharehalder)
2: Farms [5R-3, 5H-13 or SH-14 [as applicable)
The relevant forms can be downdoaded from the website of the Compeny al www spmar.co.in

Far shares kel in deseat farm, a copy of Demal Account Statement (Cliernt master st) shawing name, address, demal
accounl number and bank account details regstered against the damal account and Indemnity Bond in the farmal

Flease note that in case the Company doesn’t receive any communication including a valid claim frem the
concerned sharahalder latast by October 27, 2024, the dus date for transfer, the Company shall preceed
to transfer their shares to the IEPF's Demat Account within 30 days from due date in terms of and as per
the pravision stipulated under the said rules, without any further act or llability on the part of the Company.

For any lrther guanesfassistance on e sebjeci maltar, you may wrilaig-mall us al e contacl detalls menlianed

NARAYANAN V
Chennai, July 26

AGRITECH STARTUP WAYCOOL Foods has
laid off 150-200 employees in the latest
round of restructuring aimed at reducing
operational costs and achieving profitability,
sources told FE. The recent layoffs have
affected employees across various functions
in different cities, including those from its
subsidiaries BrandsNext and CensaNext, the
sources said.

This marks the third round of restructur-
ing for the Lightrock India-backed agritech
startup in the last 12 months. Previously, the
company reportedlylaid off over 70 employ-
ees in February and nearly 300 across func-
tionsin Julylastyear.

The sources stated that the agritech firm
has also seen senior-level exits, including BP
Ravindran, the group president of WayCool
Foods and CEO of BrandsNext.In April 2023,
WayCool carved out BrandsNext as a sub-
sidiary to focus on the FMCG business and
appointed Ravindran as its chief executive.

WayCool did not explicitlymention Ravin-
dran’s departure or the latest restructuring.
However, in response to FE’s query,it said,
“There are indeed management changes in
line with the above, and successors have
stepped in where changes were needed.”

For 3G Mart Limited
adi-

Sachin Kumar
{Company Secretary]
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DLF revises FY25 launch area
guidance to 12.8 mn sq ft

RAGHAVENDRA KAMATH
Mumbai, July 26

DLF, THE COUNTRY'S largest
listed property developer, has
increased its guidance for
launch area for FY25 from
11.6 million sq ft to 12.8 mil-
lion sq ft.

The new launches have a
sales potential of 342,000
crore,the company stated inits
analyst presentation. Earlier, it
had increased this guidance
from 10 million sq ft to 11.6
million square feet for FY25.

“We have increased the
guidance as final plans for the
projects have been frozen,’said
AshokKumarTyagi,managing
director and CEO of the com-
pany,during the earnings call.

“Indexation going away
won’t have much bearing on
sales behaviour,” Tyagi added.

Inthebudget,finance min-

Trai explores
need for
separate
voice and
data plans

FE BUREAU

New Delhi, July 26

THE TELECOM REGULATORY
Authority of India (Trai) on Fri-
day issued a consultation paper
to explore the need for separate
voice calls, SMS and data plans
to meet the specific require-
ments of subscribers.

According to the regulator,
there is a growing demand
from certain user segments for
more specialised tariff options,
such as voice and SMS-only
packs. This is because, despite
the prevalence of bundled
plans that include data and
voice and SMS services, many
consumers find themselves
paying fordatatheydonot use.
“Based on the feedback
received from consumer sur-
veys, it is noticed that tariff
offers available in the market
are broadly bundled tariff
offerings havinga mix of voice,
data, SMS, and OTT services,
etc., which may not fulfill the
requirements of a large num-
ber of subscribers,’ Trai said in
the consultation paper.

“All services may not be
required by all subscribers and
there is a perception that sub-
scribers are being made to pay
forservicesthatarenotrequired
bythem,’itadded.
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PLANS IN PIPELINE

B DLF stated that their
new launches have a
sales potential of

X42,000 crore

M It plans to launch its Goa
project in the September
quarter of FY25

M It also plans to launch
new products worth
over T1 trn

ister Nirmala Sitharaman
reduced the long-term capital
gains tax to 12.5% from 20%
earlier for properties but
removed theindexation bene-
fit previously available. Real
estate developers and consul-
tants have expressed diver-
gent views about the move;
some say it will benefit sellers,

while others believe the tax
outgo will increase.

The company plans to
launch its Goa project in the
September quarter of FY25, its
luxury project Lux 5 by Janu-
arynextyearand anew project
under the Privana brand in
Q4FY25,Tyagi said.

The company has plans to

launch over X1 trillion worth
of new products covering an
area of 36 million sq ft over the
medium term, the company
said. Its sales bookings rose
more than three times on a
yearly basis to ¥6,404 crore in
Q1FY25.

Akash Ohri, joint manag-
ing director at DLF Home
Developers, said the company
has achieved sales of ¥32,000
crore in the last 15 months
across its projects.

“Demand is consolidating
towards better products. All
our launches are global
launches.Weare seeing robust
demand from across the
world, and the NRI pipeline is
strong," Ohri said. He added
that, unlike others, they
require an advance of I50
lakh, ensuring that only seri-
ous buyers book their
properties.

Aditya Birla Group launches
jewellery brand ‘Indriya’

ROSHUN POVAIAH
New Delhi, July 26

THE ADITYA BIRLA Group is
foraying into the fast-growing
jewellery retail business, aim-
ing to become one of the top
threejewelleryretailerswithin
the next five years. Branded as
‘Indriya’thejewellerybusiness
will be managed under Novel
Jewels, a venture of the Aditya
Birla Group, created with an
investment of ¥5,000 crore.
Launching the brand,
Aditya Birla Group chairman
Kumar Mangalam Birla said,
“This year, we have redoubled
our bet on the dynamism of
the Indian consumer by
launching two major new con-
sumer brands—in paints and
jewellery. Entering the jew-
ellery business is compelling
due to the ongoing value
migration from informal to
formal sectors, the rising con-
sumer preference for strong,
trusted brands, and the ever-

KUMAR MANGALAM BIRLA, ADITYA BIRLA GROUP CHAIRMAN

RISING CONSUMER

PREFERENCE FOR STRONG,
TRUSTED BRANDS & THE
BOOMING WEDDING MARKET,

w

ENTERING THE JEWELLERY BIZ IS
COMPELLING DUE TO THE

booming wedding market, all
of which present substantial
growth opportunities.”

The jewellery brand,
Indriya, will be available in 10
citieswithin six months, start-
ing immediately with four
stores in three cities—Delhi,
Indore, and Jaipur. These will
be large-format stores with
over 7,000 sq ft of space.

The brand plans to launch
with about 5,000 exclusive
jewellery designs and over

15,000 curated pieces,aiming
to release a new collection
every 45 days to keep up with
the dynamic Indian jewellery
market.

The name “Indriya” is
derived from a Sanskrit word
related to the five senses.

Indriya will compete with
the likes of Tanishq, Reliance
Jewels, and CaratLane, aiming
to capture a significant share
of the 6.7 trillion jewellery
market in India.

Rising Chinese steel imports to
hurt domestic players: Jindal

PRESS TRUST OF INDIA
New Delhi, July 26

INCREASED CHINESE STEEL
importsare havingan adverse
impact on the margins of the
domestic players, J[SW Steel
chairman Sajjan Jindal
saidon Friday.

Addressing the company’s
annual general meeting (AGM)
Jindal said several countries
have already raised barriers
against steel imports. The
Indian steel industry is also
engaged with the government

Place : Chennai
Date : 26.07.2024

1. The above is an extract of the detailed format of Financial Results filed with the Stock Exchange under Regulation 33 of the SEBI (Listing
Obligations and Disclosure Requirements) Regulations, 2015. The full format of the Quartery/Annual Financial Results are available on the
Stock Exchange websites - www.bseindia.com and www.nseindia.com and on the Company's website www.nelcast.com.

* The Company has Exceptional ltems of Rs.205.11 Lakhs is on account of profit on sale of land during the quarter ended 30th June 2024,
Fs.50.98 Lakhs during the quarter ended 31st March 2024 and Rs.1779.79 Lakhs for the yearended 31st March 2024.

For Nelcast Limited

P. Deepak

.. Man aging Director,

(¥ in lakhs)
Standalone Consolidated
5l. | Hartiiuiate 3 Il'ulnnths Endgd Year Ended 3 Months Ended Year Ended
No. 30.06.2024 31.03.2024 30.06.2023 31.03.2024|30.06.2024 |31.03.2024 | 30.06.2023| 31.03.2024
Unaudited | Audited |Unaudited Audited |Unaudited| Audited | Unaudited| Audited
1 | Total Income from Operations 30232.94| 2992120| 29639.28| 128121.60| 30232.94| 29921.20| 29639.28| 128121.60
2 | Net Profit /(Loss) for the period (before Tax, 813.30 540.83 8920.94 5081.84 813,30 540.83 020.94 5081.84
Exceptional® and/or Extracrdinary items)
3 | Net Profit /(Loss) for the period before Tax 1018.41 591.81| 892094 G861.63 1018.41 591.81 620.54 6861.63
{after Exceptional® and/or Extraordinary items)
4 | Net Profit/(Loss) for the period after tax 795,52 506.54 T17.63 5441.12 795 52 506.54 717.63 5441.12
(after Exceptional” and/or Extraordinary items) interview.
5 | Total Comprehensive Income for the period
after tax 792.00 541.35 707.55 5427.03 782.00 541.35 707.55 5427.03 of millions.
6 | Equity Share Capital 1740.02 1740.02 1740.02 1740.02 1740.02 1740.02 1740.02 1740.02
{Face Value of Rs.2/- each fully paid up)
7 | Other Equity 50179.06 50179.06
{as shown in the Audited Balance Sheet)
8 | Earnings Per Share of Rs.2/- each
(EPS for the Quarters are not annualised)
Basic .91 0.58| 0.82 6.25 0.91 0.58 0.82 6.25
Diluted 0.91| U.EE! 0.82 6.25 0.91 0.58 0.82 6.25
Notes :

- ol

BAJAJ AUTO, INDIA'S no.1 maker of
auto rickshaws, said it has received
around 6,000 orders for its new com-
pressed natural gas-powered motor-
bik—a vehicle it bills as a world first—as
consumers seek more affordablewaysto
embrace greener passenger transport.
Bajaj Freedom, a sports motorcycle
with a 124 cubic capacity engine, was
launched earlier this month with a
starting price 0of 395,000 ($1,135).
Some 100 of the bikes have already
been delivered to customers, executive
director Rakesh Sharma said in an

Sharma puts the addressable audi-
ence for the Freedom in the hundreds

Most of Bajaj’s typical customers
are price conscious, earning less than
340,000 a month, and the Freedom
can shave up to 1,800 rupees off fuel
costs versus similarly sized bikes that
run on petrol or diesel, he said.

“This customer is all across the
country,” Sharma said.

Beinglead and sulfur free, C(NG-run
vehicles can reduce greenhouse gas
emissions and they are also quieter
than gasoline or diesel ones, which
results in less noise pollution.

While high levels of domestic prod-
ctionmean CNGin Indiais cheaper,its
lower energy density can require vehi-

to ensure a level playing field.
The domestic steel demand
increased 13.6%in FY24,out-
pacing economic growth. This
was driven by infrastructure
development and robust

_ Bajaj Auto gets order
for 6,000 CNG bikes

SATVIKI SANJAY

Pune-based Bajaj’s Freedom motor-

cycle was initially launched in states
with a high penetration of CNG filling

stations,such as Maharashtra, Gujarat

and the metropolitan area around cap-
ital Delhi, Sharma said. It’s now open
for orders across the country.
Bajajalso planstolaunch the bikein
countries that commonly use CNG as
an alternative fuel too, like Argentina,
Venezuela, Nigeria and Tanzania,
Sharma said, without specifying any
timeline. Although Bajaj is India’s top
maker of auto rickshaws itisnotno. 1
in scooters. There, it places fourth,
with a market share of around 12%
behind Hero Motocorp, Honda Motor-
cycleand ScooterIndiaand TVS Motor.
“We’ve heard other competitors are
also looking at developing CNG two

cles to refuel more frequently. wheelers,” Sharma said.
India’s petroleum and gas ministry “It’s a defining movement for the

hassaiditaimstobuild 17,500 CNGfill-  motorcycle industry.”

ing stationsacross the countryby 2030. —BLOOMBERG

e

demand from all major steel-
consuming sectors, he said.
“However, global steel
demand remainsweak,leading
to rising imports into India
and affecting domestic steel-
makers’ margins. This is
mainly because of elevated

Chinese production and
exports, pressuring global steel
markets,” he said.

Moreover, healthy demand
for steel in the country also
makes the domestic market
vulnerable to imports amid
weak global demand.

Piramal Group
says no breach
in its system

PRESS TRUST OF INDIA
New Delhi, July 26

PHARMATO FINANCIAL ser-
vices conglomerate Piramal
Group has denied any data
breach in its system.

Ahacker on dark web last
week claimed to be allegedly
sellinga database belongingto
Piramal Group.

When contacted, a Piramal
spokesperson denied the
claim. “We can confirm that
there has been no data breach
at Piramal Group. The suspi-
cious activity on the dark web
was evaluated and confirmed
by our cybersecurity team as a
false claim,” the spokesperson
said. The spokesperson said as
per the group’s investigation,
the sample data shared has no
relevance to the group.“As per
our investigation, the sample
data shared is not Piramal
Organisation data and has no
relevance to us. On further
investigation, we have also
found that the information in
question seems to have origi-
nated from a third-party plat-
form, Mailinator and not any
of the systems at Piramal.
Mailinator is not associated
with Piramal Group in any
form,” the spokesperson said.

Piramal Group has also
shared the same feedback
with theregulatoryauthority,
CERT-In and kept them
informed.
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